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Q3:16 Data Center Construction Completed 

 
 
Event: Glenbriar Technologies Inc. (“Glenbriar” or “the Company”), reports another 

consecutive quarterly result with positive net income, a completed data center, and 

operating expenses continue to decline. Glenbriar has spent large amounts of CAPEX 

upgrading its back office applications and infrastructure in early 2016. Glenbriar’s 

Capex has been spent to upgrade its cloud data center to give clients more options in 

data storage as well as reduce costs significantly. This affords the company bandwidth 

to further develop clients’ solutions by using public, private, or hybrid models to 

ensure the right mixture of on-premise or cloud to fulfill their objectives. 

 
Details: 
  
Glenbriar Infrastructure Changes: 

 The transferring of internal infrastructure to cloud as well as migrating 

clients and new cloud hosted clients will increase efficiencies. 

 By maintaining the data in Canada Glenbriar opens up opportunities to 

companies that are sensitive to these local data storage requirements.

 Glenbiar is currently in the process of aligning its services towards small 

business customers to allow them to transition to more cloud-centric models.

 Operating expenses per the last three quarters have declined on average 

13%, reflecting the improvements made. This has all occurred in spite of Alberta’s 

economic struggles in the oil & gas and mining sectors – where Glenbriar has had 

many of its clients.





 COGS & Margins Improve: Services provided by the company are a strong staple 

of revenues (consulting and managed services) however the margins are far 

higher in the software sales & services; and this source of revenue is growing. 

Margins on managed services increased to 42% (up 11% from prior year). 

Margins on 3rd party software & equipment sales declined marginally (-3%).




 Future Value & Opportunity for investors: After these successful changes into a 
cloud data center given current lack of liquidity in the market Glenbriar is a 
potential takeover candidate from a synergistic player. Glenbriar is currently 
trading at half its Enterprise Value ($0.02) and less than ¼x its annual revenues. 
Glenbriar also has had many profitable quarters including 1st and 2nd of 2016. 
Presmont’s Analyst views this as a sign of a severely undervalued company whose 
price is only effected by liquidity and investor interest in the sector. Glenbriar is 
repaying its credit facility with RBC at $20,000 (roughly) per month with the balance 
due in October 2016, they are seeking alternative credit options currently. This, in 
combination with new projects in the design phase that will be prepared for 
implementation over the next 2 quarters, put the company in a good place for 
investors to capitalize on its increased value between September 2016 and January 
2017.

 
Technology – Cloud Infrastructure 
 

Status: Entering Growth 
 

DCF Value: $0.10 
 
 
 
Market Data  
Market Capitalization 00.48 
Net Debt -0.57 

Cash & Equivalents 0.06 
Debt 0.63 

Enterprise Value 1.06 
Basic Shares O/S 48.42 
Fully Diluted Shares O/S 48.42 
Avg. Daily Volume (M) 0.00 
52 Week Range $0.01 - $0.01 
 
Financial Metrics  
FYE - Sept 30 2016 Q2 2016 Q3 LTM 
Revenue 1.29 1.21 4.53 
EBITDA 0.11 0.10 0.00 
EPS 0.00 0.00 0.00 
 
Valuation Data  
FYE - Sept 30 2016 Q2 2016 Q3 LTM 
EV/Sales 0.82x 0.88x N/Ax 
EV/EBITDA 9.64x 10.60x 0x 
P/E N/Ax N/Ax N/Ax 
 
Company Description  
Glenbriar Technologies Inc. (“Glenbriar” or “the 

Company”), is a provider of cloud-enabled business 

technology solutions. The Company designs, manages and 

supports solutions that include information technology (IT) 

services, cloud services, portals and collaboration, unified 

communications, software and security. Its cloud services 

include customized cloud designs for businesses by using a 

private, public or hybrid cloud delivery model. It offers 

ShoreTel's premise-based, all-in-one Internet protocol (IP) 

phone system and cloud-based communications. Its 

portals and collaboration solutions offer organizations site 

owners, alerts on any changes that occur, and location of 

documents through the use of custom columns, metadata 

and views. It offers integrated software solutions for 

various businesses. For manufacturing management, it 

offers integrated modular suites that run on multiple 

platforms, cover various management functions, and 

comply with industry standards. GTI has office locations in 

Vancouver, Calgary, and Waterloo. 
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CONFLICT OWNERSHIP RELATED DISCLOSURES 
 
 

Does the Analyst or any member of the Analyst’s household have a financial interest in the securities of the subject issuer?  
If Yes: 1) Is it a long or short position? NA; and, 2) What type of security is it? NA 

 
Does the Analyst or household member serve as a Director or Officer or Advisory Board Member of the issuer? 

 
Does Presmont Group or the Analyst have any actual material conflicts of interest with the issuer? 

 
Does Presmont Group and/or one or more entities affiliated with Presmont Group beneficially own common shares (or any other class of common 

equity securities) of this issuer which constitutes more than 1% of the presently issued and outstanding shares of the issuer? 
 

Has the Analyst had an onsite visit with the Issuer within the last 12 months? 
 

Has the Analyst been compensated for travel expenses incurred as a result of an onsite visit with the Issuer within the last 12 months? 
 

Has the Analyst received any compensation from the subject company in the past 12 months?         
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U.K. DISCLOSURES  
This research report was prepared by Presmont Group Inc., which is not a member of the Investment Industry Regulatory Organization of Canada and the Canadian 
Investor Protection Fund. PRESMONT GROUP IS NOT SUBJECT TO U.K. RULES WITH REGARD TO THE PREPARATION OF RESEARCH REPORTS AND THE 
INDEPENDENCE OF ANALYSTS. The contents hereof are intended solely for the use of, and may only be issued or passed onto persons with which Presmont Group 
has given consent. This report does not constitute advice, an offer to sell or the solicitation of an offer to buy any of the securities discussed herein. 

 
 
 
CANADIAN & U.S. DISCLOSURES   
This research report was prepared by Presmont Group, which is not a registrant nor is it a member of the Investment Industry Regulatory Organization of Canada. 

This report does not constitute advice, an offer to sell or the solicitation of an offer to buy any of the securities discussed herein. Presmont Group is not a 

registered broker-dealer in the United States or any country. The firm that prepared this report may not be subject to U.S. rules regarding the preparation of 

research reports and the independence of research analysts. 

 

 

 

INFORMATION & INTELLECTUAL PROPERTY 

All information used in the publication of this report has been compiled from publicly available sources that Presmont Group believes to be reliable. The opinions, 

estimates, and projections contained in this report are those of Presmont Group Inc. (“PRESMONT”) as of the date hereof and are subject to change without 

notice. PRESMONT makes every effort to ensure that the contents have been compiled or derived from sources believed to be reliable and that contain 

information and opinions that are accurate and complete; however, PRESMONT makes no representation or warranty, express or implied, in respect thereof, takes 

no responsibility for any errors and omissions which may be contained herein and accepts no liability whatsoever for any loss arising from any use of or reliance on 

this report or its contents. Information may be available to PRESMONT that is not herein. This report is provided, for informational purposes only and does not 

constitute advice, an offer or solicitation to buy or sell any securities discussed herein in any jurisdiction. Its research is not an offer to sell or solicitation to buy any 

securities at any time now, or in the future. Neither PRESMONT nor any person employed by Presmont Group accepts any liability whatsoever for any direct or 

indirect loss resulting from any use of its research or information it contains. This report may not be reproduced, distributed, or published without any the written 

expressed permission of Presmont Group Inc. and/or its principals.  
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